


When we say Think Big, we mean really BIG.  With it’s spectacular 70” class 
screen size and full HD resolution it will help convey your customer's 
message with greater impact than ever before.
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Providing 30% more viewing area than 60” class products, it is similar in size 
to many traditional projector screens, analog whiteboards and dry-erase 
boards.
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But don’t confuse Sharp’s Interactive Whiteboards with those other single-
function technologies.  These new class of products are truly Multifunctional 
Displays.

It is a new breed of Digital Whiteboards.  A true multi-purpose business tool, 
that replaces aging analog white boards; as well as, traditional dry erase 
boards and flip charts.

(Click) As you can see, it also the meeting room’s large format data display, 
Ideal for presentations, command and control and viewing just about any 
other data that you can think of.  It replaces the room’s aging projector.  I’ll 
talk more about the advantages over projectors a little bit later.

(Click) It’s also room’s remote collaboration display with its ability to 
seamlessly integrate with WebEx®, Go-to-Meeting® & Skype® for conducting 
webinars, video conferences and more.  

(Click) And, Sharp’s Interactive Displays can also be used for Interactive 
Digital Signage applications.
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This chart depicts the target markets for Interactive Whiteboard Displays.  

When you think about whiteboards, the first market that comes to mind is the 
Education market, depicted in green.  Here in the U.S., the K-12 public school 
market is highly penetrated by Smart Technologies, which have targeted this 
sector for more than 20 years and have done a great job taking advantage of 
federal and state grants as well as integrating their software into the course 
curriculum.  The college and university market, with its focus on research and 
collaboration, may be a better target market.

There’s also the signage market, depicted in the pinkish color.  These sales 
tend to be large-scale projects with relatively long sales cycles. 

And there’s the business office market, with it’s abundance of conference 
rooms, meeting rooms, executive suites, training rooms, and showrooms.  
This market is prime for upgrading as it’s primarily serviced by antiquated 
projector, dry-erase boards and flip charts..



It’s this market that we believe provides the Office Products community with a 
great opportunity to expand your business and open new doors.

The same customer that you target every day selling MFPs and services have 
needs that fulfilled with Sharp’s Interactive Whiteboards – from the down-the-
street business to Fortune 1000 to institutions and government offices too.  
They can all benefit by implementing this technology.

But this technology is not offered by Canon or Ricoh or even Xerox.  So It 
also differentiates you from other copier dealers.  

And unlike digital signage projects, the sales cycle for implementing 
interactive whiteboards in meeting rooms, conferences rooms, boardrooms, 
and the like is short. And its unlikely that you’ll even need to wait for an 
existing lease to expire.

Let me let someone more articulate than I, tell you more about the capabilities 
and use cases for these spectacular multifunction displays.
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Let’s take a look at how we’ve re-price positioned our Interactive Whiteboard products.

Our goal was to re-position our big interactive displays so that their price positioned in the 
same ballpark with projector-based interactive boards.  

(Click) To do that and get ready for the launch of the new 70” PN-L702B, we started by 
slashing the price of the current PN-L601B.

(Click) And now we’re ready to begin taking orders on the new 70” model, which is price 
positioned in that price slot and is 70% lower price than a similar size, non-LED backlit display 
from the competition.  

(Click) By next month or early November, we be shipping the new generation 60” interactive 
whiteboard - the PN-L602B, which is price positioned approximately 50% lower than its 
predecessor.

With this new price positioning and product capabilities, we think this is a real winner.
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So what are some of the advantages of the LCD technology that Sharp uses 
in our Interactive whiteboard displays over projector-based technology that’s 
used in Smart boards and traditional projectors and screens?

For one, there’s no shadows!  You’ve all seen it.  And there’s no avoiding it.  
When a projector based system is used the presenter will cast a shadow on 
the viewing surface.  It’s inherent in the technology.  Even the latest ultra-short 
throw projectors don’t completely eliminate it.
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Secondly, there’s resolution.  Most professional projectors only provide a 
maximum of 1200 x 800 resolution, as compared to the Sharp Interactive 
Whiteboard’s 1920 x 1080 HD resolution.  Notice the difference in the images.  
The details are lost in the projected image, while on the Sharp interactive 
whiteboard its crisp and clear.

What’s more, the overwhelming majority of projectors being used today only 
support 4:3 format, making them obsolete when being used with today’s high 
res media content.
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And let’s face it .. a high res LCD hanging on the wall is a lot cooler.

And much brighter too.  No need to draw the shades or dim the lights. 

And as we all know, meeting attendees are a lot more attentive when the 
room lighting is bright.
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The development goal for these new products was to simulate the natural  
feel, response and accuracy of writing on a dry-erase board.  And our 
engineers came through the flying colors.

This was accomplished by reducing the space between screen and the touch 
panel, incorporating high speed sensing technology and implementing a 
speedy smoothing function.

The result is a smooth natural feel that is certain to satisfy your customer’s 
demanding requirements.



Sustainability is more important today than ever before.  Businesses and
institutions often have incentives for deploying new technology that reduces 
power consumption.

The LED backlighting technology used in Sharp’s Interactive Displays is 40% 
lower for the 70” model and 50% lower for the 60” model compared to 
conventional CCFL technology.
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And compared to a Competitor's  65” Plasma Display Panel, the Sharp 70” 
model consumes one-third less power, while producing 5-times the brightness.



Our intuitive Sharp Pen Software™ application provides a whole new 
dimension in interactive control, A user-friendly tool bar lets you select a 
variety of drawing options with a simple tap of an icon.  

Due to it’s simplicity and intuitive interface, there’s virtually no learning curve. 
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Have you ever tried to fill-in text boxes and write really small on dry erase board?  You probably found it nearly impossible.  
With Sharp’s Zoom In / Zoom Out feature it’s never been easier.  Due to it’s Dual Touch functionality, you simply use two 
fingers to zoom in.  Then use the Interactive Pen to write.  Using two fingers again to zoom out and it will also reduce your
written characters.  It’s that easy.

You can even scroll through whiteboard pages by dragging two fingers across the board.  Dragging to the left brings up 
the next page and dragging to the right brings up the previous page.

And when you’re driving the Sharp Pen SoftwareTM with a Windows® 7 PC (like the Sharp PN-TPC1W7) , using Gestures 
gets even more powerful.  You can enlarge, reduce, rotate and even move written objects.  Since your finger (or 
interactive pen) becomes the mouse, you have complete control.  You can even group objects, arrange their order, cut, 
copy, paste and more.
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The Sharp Pen Software™ application includes a library of backgrounds to 
use during meetings – calendar, to-to-list, action plan, meeting log, graph 
paper and more.  

They help make whiteboard presentations more effective, because you don’t 
have to create forms or data templates by hand – you can go straight to the 
ideas and actions you want to convey.
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There’s no sales barrier to begin demonstrating and promoting these new 
Sharp Interactive Whiteboard.  It can be sold using your existing sales force 
and using your existing infrastructure.

• It’s the same customer that you sell to today.

• There’s hundreds of opportunities to  replace aging projectors & screens, 
analog whiteboards and dry erase boards – with a shorter sales cycle.

• And, its been proven to be a great door opener for breaking into new 
accounts.

By combining these new interactive whiteboards with our MFP products, your 
certain to create more opportunities to further grow your business.



Thank you.
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